Midwest Farmowner
Spring 2017 – Vol. 26, No. 1

News & Information from Soy Capital Ag Services

Soy Capital Evaluates Soybean Trait
Technologies for Best Fit
By Ross Albert

United Soybean Board

O

ne of the hottest agronomic topics the
past few years has been hard-to-control,
herbicide-resistant weeds. Ag companies
have been working diligently to bring
solutions to the table. But solutions have
been slowed by standard regulatory processes.
While some have succeeded in becoming
viable options, no new chemistry or modes
of action are available. Instead, new
approaches to established chemistries have
been required.
Soybeans have been a focal point for
herbicide-resistant solutions. We have
good familiarity with some of the traits
and are evaluating others. New trait
packages are becoming approved to use
herbicides previously unavailable in
soybean production also. For example,
options for 2017 have been expanded to
include not only Roundup Ready and
LibertyLink systems, but also Roundup
Ready Xtend and Balance GT. More are
on the horizon.

Soy Capital farm managers test and evaluate the performance of all soybean trait products on the market,
contributing their in-field performance perspectives. Data collected is used to build and implement individual crop
plans for all farms.

How do we evaluate all of the options?
Soy Capital farm managers test and evaluate the performance of all
products on the market. Our research is led by me and Ross Perkins,
with our 18 other farm managers contributing in-field performance
perspectives. Our agronomic research has focused on new trait
technologies available to control resistant weeds for the last few years.
We have partnered with seed and chemical providers to conduct test
plots to evaluate the options.
Putting all products next to each other in the same environment
gives us the purest way to evaluate performance. Generally, these plots
are multi-year and multi-location to ensure statistical meaning. And
since seed genetics and trait packages are continuously evolving, so
also is our plot program. We always test current products and those
coming down the pipeline.

How do we apply this knowledge to your farm?
Soy Capital farm managers use the data we collect when building
and implementing crop plans for managed farms. Every farm has its
own inherent capabilities, and is managed accordingly. Top-yielding
products from our testing program may not always be the best
product for every acre. Yield is only one component of performance.
We also consider product cost, effectiveness of the herbicide on weeds
present and the system’s match to the farm.
Soy Capital farm managers choose the right system for farms
rather than match all of the farms to one system. Our goal is to
evaluate unique needs and then provide appropriate solutions. To
learn more, please contact Ross Albert at 309-665-0958 or ralbert@
soybank.com.
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Soy Capital Caters to Long-Time
Family Farm Commitment

“T

he land belongs to the future...That’s the way it seems to me...We come and go, but the land is always here. And the people who
love it and understand it are the people who own it -- for a little while.” Landowner Fred Acker says the quote from author Willa
Cather describes his philosophy and the reason why his family entrusts
farm management to Soy Capital Ag Services.
“Soy Capital has the knowledge, the expertise and the connections to do
things the way things should be done,” says Acker, a retired lawyer. He and his
wife, Cynthia, have 870 acres in Tazewell and Mason counties in an irrevocable
trust. About 400 acres were acquired by Cynthia’s great grandparents during the
Civil War, another 80 acres were purchased by her grandparents during the
Depression, and the rest has been added by the couple over the years.
“The family is very tied to the land. Asset preservation is their number one
goal, and Fred is certain the farmland has played a role in keeping their family
close together,” says Ross Albert, Soy Capital farm manager based in the
Bloomington office, who works with the Ackers.
Soy Capital first began managing the farmland in 2003. The family’s longtime manager had retired, and Fred started evaluating companies to take over
the responsibilities.
“We hired Soy Capital’s Brian Thompson to work out cash rent with our
tenants,” says Acker. “We wanted someone local to advise us, and after
interviewing three companies, we knew Soy Capital had the depth to manage
the farms after all of us were long gone.”
Soy Capital’s Dan Patten managed the farm until 2013, before Albert
became the primary contact. The Ackers’ daughter, Kathy, now manages
the trust.
“The family is enjoyable to work with, and has been open to managing many
Retired lawyer Fred Acker believes farmland plays a role in keeping
challenges,” says Albert. “The farm’s production can be somewhat volatile, as its
families together across the generations. Farmland in his family dates
back to the Civil War.
flat, heavy soils tend to hold water and stay wet. We improved the farms with
field drainage, and work with the tenant to be diligent to maintain soil fertility
levels and ensure maintenance fertilizer is applied.”
“Everything is done to Soy Capital’s high standards. The farmland allows us to help fund our grandchildren’s educations now,” says
Acker. “Soy Capital’s work goes beyond what is expected, and the cost is reasonable. I believe good news spreads by word of mouth, and
proper farm management keeps families together generation after generation.”

Riordan Joins Soy Capital Kankakee Office

S

ean Riordan joined Soy Capital Ag Services’ Kankakee, Ill., farm management team in October 2016. He
was born and raised on a small grain and livestock farm in western Kankakee County, and is an agribusiness
graduate of Illinois State University.
“With my farm background and experience in agronomy and precision agriculture, I hope to help
landowners make the best decisions possible to generate high returns,” he says.
Riordan has several years of experience in precision agriculture, consulting with farmers and fertilizer retailers
to help them make wise decisions when purchasing products. He also has provided support with customers
operating precision systems. Riordan previously worked in the seed corn industry managing production in
Illinois and Indiana.
Contact Sean Riordan at 815-936-8978 or sriordan@soybank.com.
Sean Riordan

Soy Capital Ag Services

recision agriculture is a very broad term that has been thrown
around for more than 20 years. But what is it, and how can it
benefit your farm? Two Soy Capital Ag Services farm managers
in a series of articles will explain precision agriculture and its benefits.
Sean Riordan and Drew Wright, both farm managers based in the
Kankakee office, have extensive backgrounds in the precision
agriculture field. Wright worked for an equipment dealer selling and
supporting precision agriculture and was the technology lead for a
large fertilizer retailer. Riordan has experience with an equipment
dealer selling and supporting precision agriculture technology used
by farmers and fertilizer retailers.
“When I used to tell someone I worked in precision ag, they
would say, ‘Isn’t that where the tractor drives itself?’” says Riordan.
“‘Well, sort of ’ was typically my short answer.”

Get to Know Guidance
The most widely used and simplest version of precision agriculture
is guidance. When using machine guidance, commonly referred to as
auto steer, an operator still must be in the cab to monitor field
activities. Most systems require a user to turn the machine around at
the end of the field. Automated steering has greatly helped improve
field efficiency, lower farmer stress with easier equipment operation
and increase energy levels during long days spent in the field.
To set up auto steering in a field, a farmer simply selects a point
at the end of the field and drives to the other end to select another
point. The system snaps an “A-B” line between the points similar to
snapping a chalk line. Through GPS, the auto steer controller drives
straight down that line. The system then essentially copies that line
next to it as many times as necessary to complete the field operation.
Riordan says using RTK technology, the highest level of accuracy
available today, GPS can steer a tractor within one inch of the line.
“Pricing auto steer is similar to pricing a car. Adding features can
more than double the cost from the base model. A typical system

Drew Wright (right) discusses precision ag strategies in the cab with Kurt Lukow,
Lukow Bros. Farms (left).

costs $10,000-20,000. Many manufacturers offer large technology
discounts on new machinery, making it uncommon for a new piece
of equipment to deliver without at least a base model of auto steer.
Even when list price is paid, the added efficiency of auto steer can pay
for itself rather quickly,” says Riordan.
For example, when steering manually, an operator typically
overlaps about 10 percent with the implement. That means that on a
4,000-acre farm with two tillage passes per year, the farmer is working
an additional 800 acres annually without guidance. And when a
tillage pass can cost $20 per acre, he notes, it doesn’t take long to pay
for a guidance system.
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Soy Capital Offers Precision
Agriculture Expertise

Using RTK technology, the highest level of accuracy available today, GPS can steer a
tractor within one inch of the imaginary line it "draws" on the field.

“When fields are planted with auto steer, farmers find
postemergence field activities much easier to conduct. In the past
before auto steer was widely used, field activities like side dressing
nitrogen or row crop cultivating were challenging. Often corn was
run over if the operator had a momentary lapse in attention,” says
Wright. “Now, not only are the rows straighter and easier to stay
between, in many cases, auto steer can be used to drive between the
rows with minimal crop damage.”

Popular Choice for More Farms
According to a recent University of Nebraska poll, about 70
percent of farms are using auto steer. Its improvement to farmer
efficiency, combined with the stress relief, makes it an easy choice to
add to almost any operation. Auto steer also is essential for modern
farmers who not only conduct field operations in the cab, but use the
tractor as a mobile office.
In the next issue, Riordan and Wright will discuss precision
agriculture’s role with today’s planters. In the meantime, if you
have any questions about precision agriculture’s use, contact
Sean Riordan at sriordan@soybank.com or Drew Wright at
dwright@soybank.com.
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